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A\I\I S Take Your TD SYNINEX Partnership to the Next Level
Partners are able to leverage their relationship with TD SYNNEX when selling through the AWS
Marketplace to:

I\II a r ke t p I a C e Get better pricing. TD SYNNEX-aligned AWS Partner Network (APN) partners are eligible

for distribution pricing on Independent Software Vendor (ISV) solutions, allowing them to
recognize higher margins, scale business more efficiently and even assist their customers

Your One-Stop Shop for Innovation retire Power Purchase Agreement (PPA) commitments with AWS.

AWS Marketplace is a curated digital software catalog where Amazon Web Services (AWS) customers can

find, test, buy and deploy third-party software, professional services and data to build solutions and run Access exclusive private offers from leading TD SYNNEX vendors and SaaS providers.
their business.

AWS Marketplace includes thousands of software listings from popular categories such as security, business Private offers can be created and then extended to partners for them to sharewith end
applications, machine learning and data products across specific industries such as healthcare, financial customers for purchase.

services and telecommunications.

Dedicated TD SYNNEX Marketplace team of experts to help leverage AWS Marketplace

Customers can quickly launch pre-configured software and choose software solutions in Amazon Machine :
program that helps you win more deals!

Images (AMIs), Software-as-a-Service (SaaS) and other formats.
Organizations that shifted their software procurement to AWS Marketplace were able to drive efficiency

throughout the entire procurement process and save on licensing fees by transitioning to more flexible
licensing models.

How AWS Marketplace Boosts Your Business:

377% 70% 60% 30%
return on investment reduction in solution faster procurement acceleration in time-to- CO nt a Ct U s
(ROI), with payback discovery time processes market with deployment : :
within 6 months officiencies For more information, reach out to

awsmpsales@tdsynnex.com

* Forrester Total Economic Impact™ of AWS Marketplace study
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AWS Marketplace practice with
TD SYNINEX

We support you in every step

Partner Readiness

Support and guidance on Vendor Support and guidance on AWS programs

Marketplace Program onboarding and AWS Partner Network onboarding
documentation, requirements on the
different agreements Guidance on AWS Marketplace

onboarding: CPPO registration

Marketplace Sale Cycle

Joint marketplace sales plan AWS — Vendor Marketplace office hours

‘Support on deal registration and approval Guidance on tax handling

on Vendor and ACE (AWS)
Deal reg, authorization and purchase
TD SYNNEX central marketplace ST e
desk deal

(coming soon)

Business Growth

Partner Business Plan Partner Marketing Plan Co-creation:
Co-creation: Growth Plan, Business TD SYNNEX data driven marketing,
Strategy & Territory Mapping. Accessto =~ maximized MDFs access (Vendor and TD
use cases, reference stories SYNNEX)

Access to regional and local TD SYNNEX
sales and pre-sales specialists

44

Bringing additional procurement options to IBIVI

customers

“We’re thrilled to work with TD SYNNEX to offer IBM software through the
marketplace. This opens huge opportunities for us, and we can provide additional
value to our customer by allowing them to simplify procurement processes, and
make sure they optimize their committed spend with AWS”

Dennis Scheerman, Solution Advisor IBM, SoftwareOne ) )

Standard special bid
process integrated

End customer can

use AWS commits
Full revenue

recognized |

Reduced
complexity

Contact Us

For more information, reach out to awsmpsales@tdsynnex.com
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